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01 INDUSTRY OVERVIEW
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INDUSTRY OVERVIEW

The barbershop and salon industry has been on a steady upward revenue trend since 2013. 

Barbershops and salons by the numbers: 

• $100 million increases in industry revenue year over year for the past 3 years

• In 2016, the industry generated $798 million in revenue

• Projections for men’s grooming industry size in 2020 exceed $26 billion

• The National Labor Relations Board recently calculated that American men & women spend
between $25B and$45B per year on haircuts alone. To put that in perspective, the US
haircutting industry is bigger than the economy of Iceland.

https://www.forbes.com/sites/bisnow/2017/07/06/barbershops-are-back-and-bucking-retail-trends/#76cc3e8e3fe9
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02   the mister browns experience



It’s not just a haircut, 
it’s an experience.
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ABOUT Mister Browns

Mister Brown’s Barber Shop is a one-of-a-kind, luxury brand.  From hot shaves to clean fades Mister Brown’s takes you back in 
time as you sink deeper into the vintage chair that, owner, Lee Brown specifically acquired. 

At Mister Brown’s Barbershop, we have created a grooming experience that is unrivaled in the San Diego market.  Our attention to detail, 
whether it be in our hot towel, foam lather shaves or the comfortable luxury design of our shop, we aim to provide exceptional 
customer service to our clients. 



our founders
Driven through the distinctive personalities 
of Lee and Laura Brown, we’ve built a 
refined local brand that is poised to take 
advantage of the growth in the men’s 
grooming industry.

Lee Brown cut his teeth in the world of high 
fashion and design in New York while 
working for titans in the industry: Giorgio 
Armani and Ian Schrager. 

Mister Brown's stays on top of men’s 
fashion trends, along with the latest in hair 
and skincare.
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our barbers

REFINED. PROFESSIONAL. 
Lee and Laura have hand-picked the best 
barbers in town, all experts in their craft. 

There are no slackers in this joint when 
it comes to haircare, beards and high 
fashion.

• sophisticated

• authentic

• diverse

• welcoming
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By the numbers

The in-store numbers tell an even better story.   We’ve been able to leverage our brand, in-
store customer experience, and distinctive style to generate increased growth year over year:

• $100,000 in sales per chair per year

• 20,000+ services provided per year (1,600+ services per month)

• 13,000+ haircut per year

• 4,000+ beard trims and shaves

• $40,000 in branded product sales
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OUR LOOK 
We carefully craft our content to be a healthy mix of barbers, precision cuts, shop highlights,  and detailed product shots. Our marketing 
strategy is multi-channel, including email, blogging, in-store events, Facebook, Instagram, Google search and website retargeting. 
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WHAT OUR CUSTOMERS ARE SAYING
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03
mister brown's 
branded product line 
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mister brown's branded products

In 2015 we launched Mister Brown’s branded products to take advantage of additional 
opportunities for growing sales in men’s grooming supplies. 

The products are comprised of 3 lines:

• beard oils
• pomades
• accessories

In-Store & Online Product Sales:  

• $40,000 in revenue from in-store product sales

• Projected to generate a revenue lift of 4.5% and 7% on all transactions

With the introduction of our own product line, we can achieve higher mark-ups on those 
products, increasing revenue from product sales for our partners. generate increased growth 
year over year:
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04 Investment opportunities
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investment opportunities

We are seeking a business partner to grow the Mister Brown's brand by establishing new shops in 
and around the greater San Diego area. Our vision is to create an entity to share ownership in the 
new ventures with our partners. The amount of investment and equity is open to negotiation.

Based on Mister Brown's current business model, each chair can generate approximately 
$100,000 per year at our current hours of operation. 

Furthermore, the shop generates revenue from each and every service that is provided in the shop 
without the revenue cap imposed by a rental business model. 

In addition to the provision of services, our shops also sell retail merchandise with a generous 
mark-up.
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05 Summary
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Summary

Investing in Mister Brown’s Barbershop and Mister Brown’s product line is an opportunity to 
join a team that has created a premium barbershop with an atmosphere unrivaled in 
Southern California. 

The company continues to grow year over year, with barbers, brokers and landlords lining up 
to get their cut.  Join us today to grow with Mister Brown's and secure your piece in this
$26 billion dollar industry.
We have put our money, blood, sweat and tears into this business and work diligently every 
day to see if grow and succeed. We would love to have the right investor on board to enjoy 
the success that we know lies ahead for this company. 
creased growth year over year:




